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DETROIT, APRIL 12, 1943 


DIGEST EDITION 


Automotive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, Automotive 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
advertising as heretofore. 


(Next Regular Edition, Including Truck Section, April 19) 


$4 Per Year, 15¢ Per Copy 


EF] Sparks | GM’s Dealer Mortality at New Low 


Sloan Views Postwar Car as ‘Evolutionary’, Details Distribution Policy; 
Jones Sees No Need for Govt.’s Finger in Postwar Industry; 
Bill Limits Tire Sales to Independent Dealers 


Long delay in redistribution of 
“idle tires” has been due to need 
or reinspecting and _ regrading 

ost of the casings. 

* * * 


UAW-CIO expects its member- 
ship to exceed 1,000,000 in next 
three months. A total of 979,267 

orkers paid dues in March. 

* * a 


If a shortage of petroleum de- 
velops in the next few years, as 
some experts predict, will all fuel- 
bil users be forced to convert to 
coal? 

* a oS 


s He Wrong? 
Central Motors, 
sends along this: 
Teacher asked the class if any 
of the pupils could give her a 
word meaning the opposite of 
rational. Little Johnny promptly 
replied: Rationing. 
* * * 


Pueblo, Colo., 


Dynamic Detroit! ! 

WPB’s WILSON: Everyone got 
a chuckle out of your statement to 
the Detroit press one night last 
week, that—“by the time the next 
snow flies, Willow Run will be pro- 
ducing 500 bombers per month.” 

It snowed the next morning! 

* * * 


For Pleasure 

PRENTISS BROWN: Do you 
recommend that the Eastern mo- 
orist trade his car for a yacht? 

Under OPA’s new regulations, 
he’d get 125 gallons of gas to 
operate the yacht for three 
months—a helluva lot more than 
he’d get for his car. 

* * * 


A boot, a boot... 

Asked if his firm still washed 
cars, a Detroit service station 
operator replied: 

“I can’t get any help for that 
type of work, but I’ve applied for 
priority on a pair of rubber boots 
and, as soon as I get it, I'll be 
doing the work myself.” 

* * * 


Duck, Adolf! 

WPB has no intentions of reduc- 
ing 1943’s goal of 100,000 warplanes, 
Chairman Nelson says. 

Goal is described as twice as 
many planes as were produced in 
1942, with about four times the 
total tonnage, representing a great- 
ly-increased number of heavy 
bombers. 


* * * 


Recommended 

We like the remark by Chevro- 

let’s M. E. Coyle on the West 
Coast: ‘ 

“If we work like the war will 
last five years, it’ll probably last 
only a year. 

“If we work like the war will 
last only one year, it’ll probably 
last five years.” 

s * * 


‘Off the Blocks’ 

Indicative of how motorists are 
taking their cars “off the blocks,” 
now that they can have tires re- 
capped without certificates, are 
registration comparisons in North 
Carolina. 

On Jan. 30, a total of 490,986 ve- 
hicles were registered in the state, 
a decline of 88,368 from 1942. How- 
ever, on March 30 licenses had been 
obtained for 562,576 vehicles, only 
51,621 below the comparable 1942 
figure. 


Current probabilities appear to indi- 
cate that our immediate postwar car 
will be the 1942 car, with such modi- 
fications and improvements as can 
be made without important engineer- 
ing development or changes in tools, Alfred P. Sloan jr., 
chairman of General Motors, declared Friday in a special 
message to the corporation’s automobile dealers. Sloan 
paid high tribute to the aggressiveness and resourcefulness 
of dealer management during the emergency, which re- 
sulted in 1942 in the lowest number of GM dealership 
terminations on record. From the records available, profits 
of the dealers as a group from their 1942 operations were 


Why the Secrecy? 

Willow Run, butt of many quips, is now producing bombers 
at a rate that would be discomforting to the enemy, to say the 
least, if they were told about it. However, to date the only figures 
given out were those issued last week by C. E. Wilson, vice- 
chairman of WPB, who said that “by the time the next snow flies” 
Willow Run will be turning out bombers at the rate of 500 a month. 

Not only would publication of current production figures 
throw a bombshell into enemy camps, but we believe it would 
do much to re-build a homefront morale which long since has 
been shattered by charges and counter-charges on the Willow 
Run situation. 


Modified °42 Car 
First in Postwar, 
Sloan Believes 


comparable with the profits of other previous high profit 


years, excepting only the year 1941, Sloan said. 

The reasons why circumstances point to the 1942 car 
with modifications as the immediate postwar car, so far as 
GM is concerned, Sloan said, “is that its technical organiza- 
tions have been, now are, and apparently will be for some 
time to come, most intensively engaged in advancing the 
engineering status of the highly technical products now 
being made as part of the war effort.” Sloan warned dealers 
there is a danger of the public becoming more and more 
convinced that as soon as peace is re-established a revolu- 
tionary type of motorcar will appear on the streets, where- 
as “it is likely the so-called ‘postwar car’ will be evolu- 
tionary in its development.” 

xk k 
“Many dealers are wondering how long 
it will take the industry to reconvert 
or resume the production of passenger 
cars and trucks,” Sloan declared. “Like 
the answer to many questions, the 
answer to this depends upon circumstances difficult to 
(Continued on Page 2, Col. 2) 


Dealer Mortality 
Is Lowest in 


GM’s History 


News in Brief 


Jeffers to Quit? said, “that our pipeline construc- 


tion program is moving rapidly 


WASHINGTON.—If the syn- 
thetic-rubber program is “all 
set and coming through” by 
July 1, Rubber Director William 
Jeffers will quit his present post 
and return to his job as presi- 
dent of Union Pacific Railroad, 
he said last week. He said 12,- 
000,000 new car tires will be 
available in 1943, compared with 
3,474,000 in 1942, and 6,300,000 
new truck tires for 1943 com- 
pared with 3,525,000 in 1942. 


Exceeds Supply 


WASHINGTON. — East Coast 
demand for petroleum products 
continues to exceed the increas- 
ing flow of supplies, with the re- 
sult that no progress has been 
made toward building up over- 
all stocks for next Winter, 
Petroleum Administrator for 
War Harold L. Ickes, stated last 
week. “It is quite true,” Ickes 


and that prospects for increas- 
ing supply to the east coast are 
bright. It is equally true that 
our whole armament program is 
increasing in tempo with re- 
sultant increased demands for 
petroleum products for war 
factories.” 


Re Foremen 


WASHINGTON.—Having 
heard arguments on both sides, 
the National Labor Relations 
Board last week took under ad- 
visement the case of Murray 
Body’s Ecorse (Mich.) plant 
where foremen are seeking the 
right to form a union. Indicat- 
ing that no definite policy will 
be established by the decision, 
John M. Houston, lame-duck 
representative from Kansas and 
new member of NLRB board, 
declared that each case will be 
decided on its own merits, 


Getting Down to Business 
On Service Charges 


Maintenance of the nation’s essential vehicles is 
being menaced from another side, which perhaps is even 
more serious than the critical manpower and repair parts 
problems. We refer to the need for immediate relief 
on service rates which dealers may charge customers. 

Many dealers throughout the nation, faced with 
exhausted or nearly-exhausted stocks of new and used 
cars with which to help carry overhead expenses, have 
reached the point where they are being forced to liqui- 
date their businesses—and close up their service shops— 
unless they are given immediate approval by OPA to 
raise their service charges to meet higher labor and 
other costs. 

To compete with war industries, dealers have had to 
raise the wages of their service help sharply during the 
past year, while at the same time held to maximum 
service rates charged in March, 1942. With an occa- 
sional new or used sale during 1942, dealers were 
able to keep their heads above water. 

xk * 

But the picture has changed with the exhaustion of 
new and used car potentials, and dealers are no longer 
able to carry overhead with service alone. They have 
appealed to OPA, WLB and WMC individually and 
collectively several times in the past few months, but— 
aside from one “hardship” relief in Arkansas (which 
OPA is now trying to revoke)—dealers have obtained 
nothing but a polite “no.” 

The time has arrived for abandonment of a make- 
shift procedure — WLB-to-WMC-to-OPA — which has 
brought no relief. The time has arrived for OPA to take 
concrete action to relieve the situation—or face the 
prospects of letting the nation’s vital transportation bog 
down under considerably fewer than the present 
critically-short number of service shops. 


Although government-owned manu- 
U. S. Needn’t Keep facturing facilities have increased 
Hand in Industry, greatly under wartime conditions, 
Jones Declares _ there should be no need for the gov- 
ernment to keep its fingers in the 
industrial pie after the war, Secretary of Commerce Jesse 
Jones declared at an Army Day dinner in New York last 
week. He pleaded for cooperation between industry and 
government to solve this postwar problem, and noted that 
“we will need to maintain a high level of employment to 
prevent idleness, suffering and want.” 

“However, this does not mean that the government 
must retain ownership or the operation of the facilities it 
has built,” Jones said. “Nor does it mean that they should 
be sacrificed. It means that government and private busi- 
ness must work together to utilize in peacetime much of 
the machinery we have created for war.” 

x * 

Revising a bill offered in the last session 
of Congress, a Senate small-business sub- 
committee last week recommended legis- 
lation placing all retail distribution of 
tires in the hands of independent tire 
dealers. The legislation would permit mail-order houses 
to continue selling tires but not through their branch 
stores; would exempt farm cooperatives, but would ban the 
sale of tires by tire-company stores. 

Representatives of Montgomery Ward, Sears Roebuck 
and U. S. Rubber Co. appeared before the committee to 
oppose the bill, while support for the legislation was given 
by J. W. Whitehead, president of the Norwalk Tire & 
oe Co., and Jules Newman, Chicago independent tire 

ealer. 


Would Limit 
Tire Sales to 
Independents 





2—(246) 
WLB OK’s Pay 
Raise for Phila. 


Mechanics 


OPA Due to Act Soon 
On Petitions for 
Increases in Prices 


PHILADELPHIA. — Precedent- 
setting decisions handed down by 
the local War Labor Board last 
week will permit automobile deal- 
ers in the Philadelphia area to 
increase wage ceilings for most 
classes of skilled workers in repair 
shops. 

This will be followed, it is con- 
sidered likely here, by a ruling 
from OPA allowing dealers to in- 
crease retail prices, using a 
formula based on the wage 
adjustments. Applications for the 
price increases have already been 
filed with OPA. 

The WLB action was in response 
to a blanket application filed by 
the Philadelphia Automobile Trade 
Assn, Negotiations with various 
war agencies claimed the interest 

of many dealers’ organizations 
throughout the nation. 

Although the application was 
made jointly by participating mem- 
bers of PATA, WLB decisions 
were handed down to individual 
dealers. No two sets of rates were 
exactly alike although, most of 
them reflected considerable im- 
. provement over previous standards. 

Dealers who paid first class 
mechanics less than one dollar 
an hour are permitted, under 
the WLB ruling, to give them the 
difference, while those whose 
rates were one dollar or more are 
required to freeze their pay. It 
was this latter provision that 
proved the fly in the ointment to 
many dealers who were other- 
wise pleased with the WLB find- 
ing. They are considering an 
appeal for further and broader 
increases for first-class me- 
chanics, it was indicated last 
week. 

Job classifications in the PATA 
application included: first and sec- 
ond class mechanics, mechanics’ 
helpers, lubricators, diognosticians, 
inspectors, stockroom employes and 
mechanical trainees. 

Asked to explain why increases 
granted to the same classifications 
differed in many cases, an Official 
of WLB said that the board con- 
sidering the case “must have had a 
picture of the whole situation in 
mind.” The board, he said, is 
faced with the problem of achiev- 
ing balance in given situations “so 
that terrific differences do not 
exist between high and low men.” 
He said no specific formula was 
applied. 

The wage adjustments, in the 
opinion of dealers, were based on 
previous rates and present inequli- 
ties and inequalities. 

In filing wage increase applica- 
tions, PATA made an effort to 
bring rates in line with those paid 
in war and essential-civilian indus- 
tries in this area so that there 
would be no inclination for skilled 
employes to drift. 

Retail price increase applica- 
tions, submitted at the same time 
as the wage forms, stressed that 
higher prices were necessary not 
only to pay the anticipated in- 
creased wages but also because 
rationing, government directives, 
questionnaires and reports, me- 
chanical training programs and 
increased time per job as a result 
of employing workers not fully 
skilled, all contributed to a 
higher cost of operating. 


Brown Modifies Maxon’s 


Powers After Protests 

WASHINGTON. — Following 
protests from key administra- 
tors, OPA Chief Prentiss Brown 
last week modified his previous 
order giving Deputy Adminis- 
trator Lou Maxon veto power 
over all OPA orders, field in- 
structions, policy decisions, etc. 

The original order was modi- 
fied to provide that any differ- 
ences between deputy adminis- 
trators and Public Relations 
Chief Maxon over matters of 
policy will be settled by Brown 
himself. 
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GM Details Postwar Car Distribution Policy 


DIGEST EDITIO 


Continued from Page 1) 


determine because they are out of control of management. 
Upon the complete release by the government of the former 
automotive plants now engaged in war production, several 
months must elapse before production of automotive prod- 
ucts can be resumed. GM dealers know, I am sure, that 
under mass production processes, a change in product 
requires stopping what is being made, rearranging plant 
and machinery, and installing new tools. . . it applies to a 
greater or less degree to each of the many thousands of 
our necessary suppliers who have also converted their 
facilities to war production.” 
xk 
Reaffirming a policy, stated to dealers 
Sloan Reaffirms a year ago, affecting the distribution 
GM’s Policies of cars for a period of two years after 
On Distribution production is resumed, Sloan said Fri- 
day: “The philosophy behind this 
policy was that dealers who actively discharged the service 
responsibilities to their customers during the war period, 
thereby contributing to the support of the civilian economy 
—an essential part of the war effort—should receive some 
consideration as against new dealers who might come into 
the picture after production is resumed. This seemed 
only fair. Such new dealers will not have had to accept 
the difficulties and perhaps, in some cases, losses resulting 
from the suspension of production for the duration. As 
pointed out, this consideration will take the form of a 
basic allotment related to the percentage of purchases 
made of the 1941 production together with a bonus to be 
derived from cars which would have gone to dealers who 
discontinued and were not replaced during the period of 
suspended production. 

“The benefits of the car distribution plan were intended 
to apply to distributors and direct dealers, dealers operat- 
ing under distributors, and associate dealers operating 
under direct dealers. In order to carry out this intention, 
the basic allotment and bonus for the retail operations 
of distributors and direct dealers will be based on their 
total purchases of 1941 model cars, less the number sold 
by them to all dealers and sub-dealers who operated under 
them during the model year 1941. In addition, cars will 
be made available to them in the two-year period following 
the resumption of production to cover the basic allotment 
and bonus for each of their dealers or sub-dealers who is 
operating on the date production is resumed by the division. 

xk kk 
For the purpose of clarifying and modi- 
Specific Policies fying certain policies outlined in the 
On Distribution previous message, Sloan listed some 
Are Outlined _ specific policies. “It is impracticable to 
lay down definite and complete adminis- 
trative techniques within the confines of a message of this 
kind,” he said. “This is within the jurisdiction of the sales 
departments of the corporation’s various operating divi- 
sions. The principles, however, can be stated in broad 


terms. 
xk ke * 


Consolidation of Dealers: 

“As a result of the conditions which have confronted 
them, some dealers have felt it to their advantage to 
consolidate with other dealers in the GM group and to 
carry on under such modified form. It has been decided to 
approve such consolidations where the participating dealers 
meet the following requirements: 

“(a) The consolidated dealership must furnish and 
maintain adequate facilities for servicing the customers’ 
cars of all the former separate dealerships in a manner 
satisfactory to the divisions involved; 

“(b) The management of the dealership must be ap- 
proved; 

“(c) Each participating dealership must maintain a 
capital investment in the consolidated dealership, of satis- 
factory amount, but in no event less than 20 percent of the 
total combined investment of all the participating dealers 
in the consolidated dealership; 

“(d) The regular pre-war dealer selling agreements of 
the participating dealerships will be voluntarily terminated 
and special “duration” selling agreements will be entered 
into applicable to the consolidation; 

“(e) A supplemental agreement will be entered into be- 
tween each division and its participating dealer, the most 
important feature of which is a commitment that he will 
withdraw from the consolidated setup after the resumption 
of production by the division and will re-establish that 
dealer’s postwar setup at such time, or at such later time 
as may be mutually agreed upon. 

“Any dealers who desire to consolidate their operations 
should first consult their division as to procedure and 
arrangements. Where a consolidation has already been 
formed, the approval of the divisions involved should be 
obtained in order to protect the rights of all concerned. 


Appointment of Dealers During War Period: 
“As stated, some dealers have been called into the 


-armed forces, others have retired from business, and others 


have surrendered their franchises for various reasons 
Some dealers have terminated their selling agreements 
locations where lack of representation will importantly 
affect the distribution facilities of the division involyeg 
and hence adversely affect owner goodwill in such locations. 
In these strategic locations, the selection of which mus 
rest exclusively with the corporation and its divisions, re- 
placement dealers may be appointed by the division tg 
enable it to retain a strong, national distributing organi 
tion. In addition, selling agreements will be signed with 
dealers acceptable to the division, in those relatively fe 
cases where dealerships change hands. However, it is not 
the purpose of the corporation to replace dealers generally 
who may withdraw during the war period. 

x «ek 
Postwar Bonus: 

“In the message of a year ago, it was stated that 
details as to the calculation of the bonus base, and likewise 
the bonus itself, would be placed before the dealers i 
ample time. It should be understood that this procedure 
will be followed in the administration of the policy. How 
ever, in the year that has intervened since the policy was 
first announced, various questions have arisen which make 
it desirable to amplify the policy from the standpoint of thé 
principles involved for the guidance of all concerned. 

“The percentage of bonus that can be established fo 
each dealer of a division, who is active on the date produc- 
tion is resumed, is wholly dependent upon the share of 
the domestic 1941 model volume of that division taken by 
dealers who were terminated and not replaced during the 
period of suspended production. A determination of the 
bonus percentages will be made as of the date production 
is resumed, and these percentages will be used for the 
following two-year period in the distribution of cars. 

“So far as can be seen at this time General Motors 
dealers, on the resumption of production, might be divided, 
so far as percentage of bonus is concerned, into three gen 
eral groups, as follows: 

““(a) Dealers who have served in accordance with 
their pre-war status without interruption through the 
period of suspended production and into the postwar 
period, and have maintained their form of organization 
and the general pre-war status of their dealership, are 
entitled to a bonus percentage up to a maximum of 40 
percent of their basic allotment subject to the avail- 
ability of cars. 

“(b) Dealers who consolidate with other dealers, as 
herein provided, and who serve during the period of 
suspended production and into the postwar period, and 
resume their pre-war status in that period, will be en- 
titled to a percentage of bonus amounting to three- 
fourths of that which they would have received had 
they remained separate. 

“(c) Dealers appointed during the period of sus- 
pended production, either as a result of replacement or 
of change in ownership, and who serve continuously 
thereafter, will be entitled to such proportion of the 
established percentage of bonus as the term of their 
active service during the period of suspended produc- 
tion bears to the total period of suspended production. 

“This amplification of existing policies is based on the 
equitable principle that such changes in the status of a 
dealership must necessarily modify the amount of the 
bonus. Manifestly, it would not be fair if dealers, who 
importantly modify their form of service, were to be left 
on a parity with dealers who carry through in complete 
pre-war form. The responsibility of the former is modified 
and the risk involved is affected. 


x *k 
Considation of Reappointment: 


“In the previous message a policy was laid down to the 
effect that, in dealer replacements, those dealers whose 
franchises terminated during the period of suspended pro- 
duction under conditions which are mutually agreeable to 
the dealer and the division would be accorded special con- 
sideration in the postwar period, providing they meet the 
current qualifications at that time. 


_ “In view of the necessity on the part of the corporation 
—in which the goodwill of both the dealer group and the 
corporation is involved—to maintain adequate representa- 
tion, should a dealer termination occur under the condi- 
tions just set forth, the division may consider it essential 
to appoint another dealer during the period of suspended 
production to maintain continuity of operation and service 
in that location. Therefore, the division involved will 
accord those dealers who withdraw under such circum-, 
stances preferred consideration for reappointment in the 
postwar period, either at their former locations, if they 
are available, or at locations to be mutually agreed upon. 
It must be emphasized that during the two-year period 
following the resumption of production, cars cannot be‘ 
made available to new or reappointed dealers until the 
basic allotment and bonus have been provided for all 
dealers of record on the date production is resumed.” 
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DEALER WANT AD DEPARTMENT 


new service to Automotive News subscribers, reaching more than 12,000 automotive establish- 
aane from Maine to California, an estimated 50,000 readers. Low rates: TEN CENTS (10¢) PER 
WORD per insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups 


LW illow Run Production 


ow ‘On the Beam’ 


DETROIT.—-Production at Ford’s 


Willow Run plant will be at the 


ate of 500 bombers a month “by 
the time the next snow flies,” WPB 

ice-Chairman C. E. Wilson said 

ere last week after a tour of the 
Jhuge factory. 

While declining to reveal present 
butput figures at Willow Run, Wil- 
son declared the plant “is now on 

e beam” and “we’re truly sur- 
brised at the fine progress being 
a 

Ford spokesman revealed 
that the chief problem confront- 
ing Willow Run is the loss of 
technical staff, It was revealed 
that of 19,618 men trained for 
technical jobs, 11,061 have been 
lost to the plant, Half of these 
losses were either drafted into 
the Army or volunteered. 

A “freeze” on 20 percent of Wil- 
low Run’s highly-trained staff— 

hrough deferments and “job freez- 

g’— would end the manpower 
problem, it was said. 

Wilson’s one-day trip to Detroit 
comprised one phase of a survey 


of the auto industry by top WPB, 


Colo. Bars Sitdown, 
Checkoff; Unions 


ust Incorporate 


DENVER Gov. John Vivian 
as signed the Labor Peace Bill 
passed by the Colorado legislature 
ast week. In commenting on the 
bill Gov. Vivian said: 

“It is a measure which defines 

ore clearly some of the disputed 
points which have long existed be- 
tween the laboring and the em- 
ploying classes. The bill is a pro- 
gressive step in the relations be- 
tween labor, employers and the 
public. It will make for greater 
cooperation.” 

Among unfair practices for em- 
ployers are listed: Interference 
with employes in exercise of their 
organizing rights, interference with 
he formation or administration of 
any labor organization, discourage- 

ent of membership in any labor 
organization and refusal to bargain 
collectively under terms of the law. 

Unfair practices for employes 
include: Intimidation or coercion 
of fellow employes, intimidation of 
employers by interfering with any 
of his employes, hindering or pre- 
venting by any means the pursuit 
lof lawful work, or to obstruct pub- 
lic roads, to engage in a secondary 
boycott by any means whatsoever, 
aking of unauthorized possession 

of the employer (sitdown strikes), 
and to demand any “stand-in” em- 
ployes to be hired by the employer. 

It is not an unfair practice for 
an employer to refuse to grant a 
closed shop, and the right of em- 
ployer and employe to express and 
publish their views concerning any 
labor relationship shall not be 
abrogated or limited. 

Failure of a union to incorpo- 
rate is termed a misdemeanor 
punishable by a fine of $300 for 
each offense, and “each member 
of any group guilty of such vio- 
lations shall be separately guilty 
of a misdemeanor and subject to 
a fine of $300.” The bill requires 
unions to conduct secret ballots 
to elect officers, fix officers’ sal- 
aries or to determine punishment 
for members. The “checkoff” 
system of collecting union dues 


is outlawed. 
+ * * 


Texas Union Control Bill 


Becomes a Law 


AUSTIN, Tex.—Texas’ new labor 
bill, which Gov. Coke Stevenson 
allowed to become law Apr. 5 
without his signature, requires: 

Unions to file financial state- 
ments with the secretary of state, 
setting out their receipts and ex- 
penditures in detail; forbids charg- 
ing work permit fees; forbids labor 
to contribute to political campaigns, 
and limits the fees and assessments 
which unions can collect to the 
amount “reasonably necessary” to 
operate the union. 


Tell Me,’’ by John O. 
an open forum for th 
opinions. 


‘‘Dealers 
Munn, is 2 
expression of dealers 


Army and Navy men, to study the 
industry’s materials situation and 
iron out kinks under WPB’s Con- 
trolled Materials Plan. 


Harold Boeschenstein, director of ; 
WPB’s production control bureau, : 


told newspapermen that he ex- 
pected all “imperfections” of CMP 
to be worked out satisfactorily. He 
declared he thought plants forced 
to curtail war output, due to lack 
of materials, would be the excep- 
tion and not the rule. 

That progress is being made in 
working out CMP problems with 
the auto industry was made 
known in a resolution adopted 
Wednesday by the directors of 
the Automotive Council for War 
Production. The resolution ex- 
pressed “gratification at progress 
being made towards improving 
and simplifying distribution of 
materials to war industries.” 
“The (ACWP) board has confi- 
dence that, under the direction and 
industrial leadership being given 
this work by (C.E.) Wilson and 
his associates, progress is being 
made in the solution of critical dif- 
ficulties that beset war produc- 
tion.” 

Government and military officials 
making the survey included: 
WPB-—J. A. Krug, program vice- 
chairman; Boeschenstein; Harry O. 
King, director, Copper division; Pe 
L. Vaniman, director, Automotive 
division; John H. Stapleton, chief, 
Program Distribution Control 
Branch, Steel division; Gordon 
Reed, Aluminum-Magnesium divi- 
sion. 

Army—Brig. Gen. Hugh C. Min- 
ton, director, resources and pro- 
duction, Army Service Forces; Col. 
John S. Cooke, chief, CMP Control 
branch, Army Service Forces; 
Howard Bruce, director of produc- 
tion scheduling, Army Service 
Forces. 

Navy—Rear Adm. T. D. Ruddock 
jr., assistant chief, Bureau of Ord- 
nance; Commander John D. Small, 
deputy Navy material control of- 
ficer; Lt. Com. J. H. Hogg, assist- 
ant to material contro] officer, Bu- 
reau of Ordnance; E. S. Hoglund, 
deputy material control officer. 


Willys Farming 
Out 74% of 
Its War Work 


TOLEDO.—Five out of every six 
dollars in war contracts held by 
Willys-Overland Motors are being 
farmed out to other companies in 
106 cities throughout the nation, it 
was announced here last week by 
Joseph W. Frazer, president. 

Subcontracts and supply orders 
worth hundreds of millions of dol- 
lars on the company’s present war 
contracts, have been or will be 
distributed to 2,484 firms in 22 
states, he said. These subcontracts 
and orders represent 74 percent of 
the auto company’s total volume of 
war work. 

Ranking as one of the 60 largest 
armament manufacturers in the 
country, Frazer explained, the 
Willys organization monthly pur- 
chases $2,000,000 in materials from 
200 concerns located in the Toledo 
area alone. 

In producing such war materials 
as Jeeps, ammunition and powder 
hoists, shells, trailers and others, 
he said, the company uses a total 
of 5,205 individual parts, 4,825 of 
which are made by Willys suppliers 
and subcontractors and 1,482 by 
the company. 


ACS Sessions 
Open Today 


DETROIT.—Many of the great 
strides now being made in petro- 
leum technology cannot be told 
until the end of the war, it is 
pointed out by Dr. L. M. Hender- 
son, of Pure Oil Co. Laboratory, 
Winnetka, IIl., in discussing the 


‘ program of the Petroleum Division 

of the American Chemical Society, ' 
‘which meets 
- Twenty-three papers are scheduled 


here Apr. 12-16. 


to be presented before the division. 
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of numbers as one word. Ads may be signed with your name and address at regular rates, but where 
replies are sent to “Box No....., Care Automotive News, Detroit” these words are FREE, and replies 
are forwarded, unopened, day received. Address: 


WANT AD DEPT., AUTOMOTIVE NEWS, DETROIT. 


HELP WANTED 


FLORIDA DEALER wants make connec- 
tions Eastern Automobile Dealer or in- 
dividual buyer used automobiles. Box 
402, c/o Automotive News, Detroit. 


SERVICE MANAGER for large central 
Ohio dealership. Excellent earnings. Fu- 
ture opportunities controlled only by 
your ability to produce. Experienced with 
Chrysler products helpful but not es- 
sential. Reply stating age, education, 
lodge or other organization affiliations 
and earnings desired. Box 412, c/o Au- 
tomotive News, Detroit. 


WANTED: AUTOMOBILE MECHANICS 
for Cadillac-Oldsmobile dealership and 
Buick-Pontiac dealership in Pensacola, 
Florida. Good salary and commission 
and plenty of work. Write Mitchell Mo- 
tors, Pensacola, Fla. 


MECHANICS WANTED. Chrysler Product 
experience. Salary. Vacation with pay 
after first year. Best of working condi- 
tions. Contact Mr. Lange, Shank-Cobley, 
Inc., 1017 Madison Avenue, Toledo, Ohio. 


NEED TWO GOOD MECHANICS. Good 
working conditions, excellent climate, 
will pay salary or commission. Box 393, 
c/o Automotive News, Detroit. 


PARTS MANAGER, Oldsmobile Dealership. 
$175 monthly salary. City Oldsmobile 
Company, Oklahoma City, Okla. 


EXPERIENCED PARTS MANAGER for 
Chrysler products. Good opportunity in 
established business. Ideal location. Ref- 
erence required. McNutt Motor Co., 110 
College St., Maryville, Tenn. 


POSITION WANTED 


ESTABLISHED MANUFACTURERS 
AGENT is seeking account to represent 
on commission basis in automotive in- 
dustry. Best of references. Technical 
education. Box 392, c/o Automotive 
News, Detroit. 


USED CARS WANTED 


a 

WANTED: Used 1942 Buicks, 51, 56C, 71, 
76C, or 76S Series. Box 396, c/o Auto- 
motive News, Detroit. 


© Wanted late model auto- 
mobiles for California 
market. Will pay high 
price for choice models. 
Write full description and 
price wanted. If satisfac- 
tory will have buyer call 
on you within 48 hours. 


KELLEY KAR COMPANY 
1225 S. Figueroa Street 
Los Angeles, California 


WOULD LIKE TO BUY used Chevrolets 
and Pontiacs. Give description and price. 
Also pick-ups. SCHUCH MOTOR CoO., 
INC., SAN ANGELO, TEXAS. 


WILL BUY FIFTY 1936, 1937 and 1938 
Fords or Chevrolets. Allan Mims, Inc., 
Rocky Mount, N. C 


FLORIDA DEALER in market for large 
number late model used cars—good 
condition with good tires. Advise de- 
scription and price. Box 403, c/o Auto- 
motive News, Detroit. 


CHRYSLER - PLYMOUTH DEALER de- 
sires to arrange with Eastern connection 
to purchase late model used cars (prefer- 
ably Plymouth, Dodge, De Soto and 
Chryslers). Write Forman Motor Co., 
3020 Broadway, Oakland, Calif. 


150 OHIO DEALERS in concentrated de- 
fense production area need good used 
cars. Send list, prices, etc. Box 410 c/o 
Automotive News, Detroit. 


WILL BUY—late model clean choice used 
cars, pickups and trucks. Have own 
transport. We own and operate 10 Used 
Car markets in Utah, Idaho and Colo- 
rado. 


Jesse M. Chase, Pocatello, Idaho. 


USED CARS FOR SALE 


TRUCKS, CARS and BUSES for sale. 
150 to 200 40’s to 42’s. All makes and 
models on hand at all times. Ben Fishel 
Auto Company, 2114 Sycamore, Cairo, 
Illinois. (Phone 127). 


BUICK AND LINCOLN Custom 1941 7- 
passenger, both only 9,000 miles. Repre- 
sent new cars. $1,750. F-E-L-Z, 1132 


Diversey Bivd., Chicago. 


CARS FOR SALE 


1937 to 1942 
All Makes 
Write or telephone 
RALPH HORGAN, INC. 


Authorized Ford, Mercury, Lincoln 
Dealer 


1780 B’way (4th Fl.), New York City 
Columbus 5-6930 | 


NEW CARS FOR SALE 


ES 
FOURTEEN NEW CARS consisting of 


two Packards, ten Studebakers, one De- 

Soto and one Studebaker Cab and 

Chassis. Also Thirty Used Cars of dif- 

ferent makes. Marion Auto Finance 

— Marion, Ohio. Telephone No. 
16. 


PENNSYLVANIA DEALER OFFERS 11 
new Nash cars for sale. Write Box 408, 
c/o Automotive News, Detroit. 


NEW CARS WANTED 


NEW CARS any make or model or used 
°42’s. State make of model and net 
price. Box 407, c/o Automotive News, 
Detroit. 


FORD DEALER WILL BUY New Cars 
and Trucks, Any Make, Any Model. 
Contact Baltimore’s Largest Ford Deal- 
er, Behrend’ Brothers, Fallsway & 
Centre Sts., Baltimore, Md. 


Or 
WANTED—NEW FORD cars and trucks, 


A or B Pool. Advise price F.O.B. your 
City. Box 405, c/o Automotive News, 
Detroit. 


PENNSYLVANIA DEALER will buy im- 
mediately any number of new cars. 
State models and price. Motors Finance 
Co., Harrisburg, Pennsylvania. 


CAROLINA DEALER will buy any New 
1942 Model General Motors Car. Write 
Box 395, c/o Automotive News, Detroit. 


WANTED ALL MODELS, Pool ‘‘A’’ 1942 
HUDSONS. O'Donnell Motor Company, 
1416-1420 Harmon Place, Minneapolis, 
Minn. 


WANTED NOW 


Any number new cars 
and trucks of any 
make for authorized 
southern dealers. 
Write or wire particu- 
lars, giving invoice 
prices and bonus de- 
sired. 


AUTO FINANCE CO. 
CHARLOTTE, N. C. 


Send lists and prices Airmail to! 


| 
' 1941 


WILL BUY ANY number of new cars, any 
make or body style. Allan Mims, Inc., 
Rocky Mount, N. C. 


WANTED: New cars, any make. Advise 
make, model, color and equipment, your 
invoice cost and price you want. 
ZUHARS OLDSMOBILE COMPANY, 
Portsmouth, Ohio. 


WANTED TO BUY. New 1942 model 
Studebaker cars. Hollingsworth Motor 
Sales, Marion, Indiana. 


VIRGINIA DEALER WANTS any number 
of Packard and Studebaker cars. Also 
late model used cars. Virginia Motor & 
Sales Corp., Norfolk, Va. Phone 23203. 


EQUIPMENT WANTED 


WANTED — EQUIPMENT for 
tires. 
News, 


recapping 
Write Box 406, c/o Automotive 
Detroit. 


WE HAVE A FEW new wrecker tow 
cranes, complete, which we will sacrifice. 
Will fit any type of Pick-up or Truck. 
Address Box 404, c/o Automotive News, 
Detroit. ‘ 


2—1936 Heavy Duty Francis Auto Cart 
Truck Trailers, Tandem wheels, single 
axle; good 7.50x20-10 ply tires: $600 
each. Also 14—New Dodge Truck 
windshield Cowl Assemblies, $50 each. 
PARRISH, INC., TULSA, OKLA. 


1941 HARLEY DAVISON Servi-Car. Good 
Condition. WRECKER, Manley Crane, 
new cradle, mounted Dodge chassis. 
Chambers Motor Company, New Castle, 
Pa. 


DEALERSHIP WANTED 


WANTED CHEVROLET FRANCHISE 
anyplace, 300 car or better. Prefer 
Northeastern section metropolitan area. 
Will buy all assets and consider reason- 
able premium. Negotiations will be 
treated in confidence. Box 399, c/o 
Automotive News, Detroit. 


INTERESTED IN PURCHASING a dealer- 
ship in New England or New York State. 
Prefer a General Motors Agency with 
potential of 350 to 500 cars. Give full 
particulars. Box No. 409, c/o Automo- 
tive News, Detroit. 


NEW TRUCES POR SALE 


25 BRAND NEW Ford Stake Bodies 9 
and 12 feet long. If interested contact 
Behrend Brothers, Baltimore’s Largest 
Ford Dealer, Fallsway & Centre St., 
Balto., Md. 


USED TRUCKS FOR SALE 


————— 
WE ALWAYS STOCK 150 to 160 Used 


Trucks of ALL makes and body types. 
No matter what you want, we have it. 
Write SHEARER CHEVROLET, 
Manchester, St. Louis, 
Swiney, HILand 3400. 


7244 
Mo. or call Mr. 


MISCELLANEOUS 


WILL BUY FOR CASH—custom built 
automobile radios. State models, quan- 
tity available and lowest cash prices. 


Box 398, c/o Automotive News, Detroit. 


LIKE TO TRADE 100 trucks and 25 pick- 
ups; all Fords and Chevrolets for Ford 
and Chevrolet Passenger cars. Write Box 

» ¢/O Automotive News, Detroit. 


USED BUSES FOR SALE 


USED BUSES FOR SALE. Standard 
makes. 24-passenger to 36-passenger. In 
lots of one or more. Mosby-Mack Motor 
Co., Topeka, Kans. 


WILLYS + twelve-passenger bus. 
metal construction. Heavy duty truck 
frame. Color blue, blue leather trim. 
3900 actual miles. American Security 
ee, Marion, Indiana. (Phone 
500). 


Address all Box No. replies in care of Automotive News, 5229 Cass Ave., Detroit 


AUTOMOTIVE NEWS, 5229 Cass Ave., Detroit, Mich. 


| 

| Kindly insert the following ............. 

j (1) or (3) editions of Automotive News, for which find enclosed $ 
of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- 
| 
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tions. 


(No charge for Box Number address when replies are sent in care of Attomortve News.) 


Company 


1943 


. word Want Advertisement, under proper heading in the next 


.» Which is figured at the rate 
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30 Items Banned Entirel 


AUTOMOTIVE NEWS, APRIL 12, 1943 


WPB Restricts Output 


Of Repair Equipment 


WASHINGTON .—-Restrictions on 
the manufacture of various items 
used in the repair and maintenance 
of automotive vehicles, were im- 
posed last week by the War Pro- 
duction Board with the issuance of 
a new Limitation Order, L-270, 
which becomes effective on and 
after Apr. 30, 1943. Restrictions are 
as follows: 

Prohibits the production of 30 

separate items of automotive 
maintenance equipment listed in 
Schedule A_ below. Among the 
items listed are elaborate garage 
equipment such as combustion ana- 
lyzers, frame straightening ma- 
chines, gasoline mileage testers, 
etc. 

Limits production of 43 items 

listed in Schedule B to 20 per- 
cent of amount sold during a base 


Large Turnout 


Seen at MEWA 


Regional Session 


CHICAGO. — With activities di- 
vided between meetings each morn- 
ing and visits to factory confer- 
ence booths in the afternoons, 
Motor & Equipment Wholesalers 
Assn. will be host to a large num- 
ber of jobbers, dealers, manufac- 
turer representatives and others 
identified with the after-market in- 
dustry Monday and Tuesday (April 
12-13) at the Drake hotel. 

Officials o1 the association will 
be on hand to participate in the 
meetings. B. W. Ruark, general 
manager of MEWA, stated that 
conference booths were “over- 
sold,” with the result that several 
who sought space could not be 
accommodated. 

The Chicago gathering follows 
those held on the west coast at 
Los Angeles, San Francisco and 
Portland, Ore. Plans call for fur- 
ther meetings of the same type at 
Atlanta and New York City. 

According to the MEWA, the 
purpose of the sessions and con- 
ference booths here will be to 
“provide essential and timely in- 
formation on _ subjects that all 
automotive after-market industry 
men are interested in and need 
for the most successful conduct of 
their business.” Details of an ad- 
vertising program for the “jobber 
dealer” industry will be discussed. 


Auto-Lite Elects 


5 Vice-Presidents 


TOLEDO.~— Electric Auto-Lite 
has elected five new vice-presidents, 
it is announced by Royce G. Mar- 
tin, president. They are: 

James P. Falvey, who has been 
with Auto-Lite for the past nine 
years where he has been serving 
in a patent, legal and labor rela- 
tions capacity. 

C. W. Pound, who has been as- 
sociated with Electric Auto-Lite 
since 1914. In 1934 was named 
plant manager. 

J. Arthur Minch, general man- 
ager of the Wire division of Elec- 
tric Auto-Lite in Port Huron, Mich. 
Minch first became associated with 
Auto-Lite in 1914. In 1934, he was 
appointed vice-president of Electric 
Auto-Lite, Ltd., of Canada, and the 
same year became general man- 
ager of the company’s Wire di- 
vision. 

John R. Padesky, general man- 
ager of the Moto-Meter Gauge & 
Equipment division, La Crosse, Wis. 

C. L. Patterson, general manager 
of the Corcoran Brown (Cincin- 
nati) division. Patterson joined 
Corcoran Brown in Detroit in 1919 
and went to Cincinnati in 1923. 


Norfolk Dealers Start 


Training Program 

NORFOLK, Va.— The Norfolk- 
Portsmouth Automobile Dealers’ 
Assn. has adopted a program for 
training of women, older men and 
draft ineligibles as automobile me- 
chanics. 

The 21 shops of the members of 
the association will employ an 
estimated 100 trainees in the pro- 
gram. 


| 
| 
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period of 1941. Schedule B below | 
lists axle-bending bars, front-end | 
combination inspecting machines, 
tire pumps, certain types of auto- 
motive jacks, etc. 

Permits production equal to 75 

percent of the number sold in 
the base period of 1941 of the 35 
items listed on Schedule C below. 
Included are tire air gauges, crank 
shaft and cylinder grinders, piston 
pin reamers, transmission jacks, 
etc. 

The order further provides 
that no producer can use copper 
or copper base alloy products in 
the manufacture of automotive 
maintenance equipment, except: 
for conducting electric current; 
in bearings, bushings, and check 
valves; where non - corrosive 
metal is required; and when so 
used, such copper or copper base 
alloy products must be reduced 
to the minimum quantity and 
minimum gauges, sizes, and 
grades necessary for the proper 
operation of the equipment. Pro- 
ducers may not use any alu- 
minum, steel, or other critical 
materials where the use of less 
critical material is practicable. 

Sale, transfer or delivery of auto- 
motive maintenance equipment by 
producers of such equipment is 
restricted by L-270 to purchase or- 
ders bearing a preference rating of 
AA-5 or higher. Consumers are not 
required by the order to furnish a 
preference rating when purchasing 


from a distributor. 

Schedule A—Air Towers, Alignment 
Machines (in excess of 5 pounds 
gross weight), Analyzers, combustion, 
Battery Boosters, Battery Carrier 
Straps (metal except post lugs), Bat- 
tery Chargers, fast type, Battery 
Chargers, trickle type (except indus- 
trial installation), Body and Fender 
Tools (hand, pneumatic, hydraulic, or 
electric operated), Brake Testing Ma- 
chines, Car Washers, Creepers (metal 
except casters). 5 7 

Degreasing Machines, Distributor 
Setting Machines, synchrograph type, 
Dynamometers, chassis, Engine Clean- 
ers (internal or external), Frame 
Straightening Racks, Frame Straight- 
ening Machines, Front End Combina- 
tion Inspection and/or Correction Ma- 
chines (in excess of 500 pounds gross 
weight), Gasoline Mileage Testers, 
Headlight Testers, Jacks, service—per- 
table type, mechanical or hydraulic 
(except three, five, eight, twelve, and 
twenty ton capacity), Jacks, shop— 
wheel =. mechanical or hydraulic 
(except four and ten ton capacity), 
Lifts—electric, hydraulic, pneumatic 
(excepting jacks). . 

Motor’ Analyzers, Motor’ Repair 
Stands (metal), Scuff Detectors (in 
excess of 55 pounds metal content), 
Tire -Air Pressure Gauges (except 
encil type and truck service type), 

i hand ae (except 

2 , flat base and 
two ply hose), Wheel Balancers, Wheel 
Dollies (metal). 

Schedule B—Alignment Machines 
(metal content, 500 pounds or less), 
Air Chucks, Axle Bending Bars, Bat- 
tery Cell Testers (prong type), Battery 
Chargers (wall type, twelve battery or 
over capacity), Battery Charging Clips, 
Battery Fillers, Battery Jumpers, 
Brake Fillers, Brake Lining Appliers, 
Brake Riveters, Brake Shoe Gauges, 
Cam Angle Meters, Camber Gauges, 
Caster Gauges, Circuit Testers, Clean- 
ers, steam or vapor, Coil Testers, Con- 
denser Testers. 

Front Axle Straighteners (metal con- 
tent, 450 pounds or less), Front End 
Combination Inspection and/or Correc- 
tion Machines (metal) content, 500 
pounds or less, Horses or Trastles 
(metal), Hydraulic Rams, Jacks, push- 
pull (hydraulic or mechanical), Jacks, 
shoe—wheel type, hydraulic or me- 
chanical (four and ten ton capacity). 
Piston Expanders, Piston Ring Com- 
pressors, Ring Groove Cleaning Tools. 

Scuff Detectors (metal content, 55 
age or less), Spark Plug Gauges, 
park Plug Cleaners, Spark Plug Tire 
Pumps, Spark Plug Tire Pump Adap- 
ters, Tire Pumps, foot operated, Tire 
Pumps, hand operated (1%” x 20” 
barrel, flat base and two ply hose), 
Tire Pumps, automobile engine oper- 
ated, toe-in Gauges. Turning Radius 
Plates. Wrecking Cranes, Wheel 
Straighteners. 

Schedule C—Air Pressure Gauges 
(pencil type and truck service type), 
Align Reamers, Anti-Freeze Testers, 
Battery Hydrometers, Brake Drum 
Gauges, Brake Drum Grinders, Brake 
Drum Lathes, Clutch Rebuilders, Com- 
pression Gauges, Connecting Rod 
Aligners, Connecting Rod _ Grinders, 
Connecting Rod Reamers, Crankshaft 
Grinders, Cylinders Boring Bars, Cyl- 
inder Grinders, Cylinder Hones, Cylin- 
der Ridge Reamers. 

Jacks, service—portable type, hy- 
draulic or mechanical (three, _ five, 
eight, twelve and Sooner ton capacity), 
Main Bearing Boring Equipment, Pis- 
ton Grinders, Piston Pin Grinders, Pis- 
ton Pin Hones, Piston Pin Reamers. 
Pressure Plate Grinders, Ring Gear 
Riveters, Timing Lights, Tire Air 
Pressure Gauges (pencil type and truck 
service type), Transmission Jacks. 

Vacuum Gauges, Valve Grinders, 
Valve Guide Reamers, Valve Refacers. 
Valve Seat Insert Tools, Valve Seat 
Insert Grinders, alve Seat Reamers. 


Truck Probe 

WASHINGTON. — Investiga- 
tion by the Senate committee on 
Interstate Commerce of “to what 
extent the civilian economy and 
the war effort of the nation are 
affected by the limitation placed 
upon the manufacture of trucks 
and trailers for the transporta- 
tion of products over the pub- 
lic highways of the United 
States,” is called for in Senate 
Resolution 121 introduced by 
Senator Gillette of Iowa, The 
Gillette resolution came as the 
staff of the Senate Committee 
to Investigate the National De- 
fense Program (Senator Harry 
S. Truman, D., Mo., chairman) 
was preparing to begin an in- 
quiry into highway transporta- 
tion shortages in 11 western 
states. 


Tulsa Dealers 
Holding on 
To New Cars 


TULSA, Okla.—There are about 
500 cars in Tulsa available for sale 
under recently-eased rationing 
rules, but prospective buyers will 
have to talk dealers out of them. 

“Our cars are selling too fast,” 
Robert L. Ledterman of Green- 
lease-Ledterman, a_ vice-president 
of the NADA and state group, said. 
“Every dealer in town could be sold 
out completely. but we’re holding 
our cars for our regular custom- 
ers.” 

Make of the car has dropped in 
importance, Ledterman observes. 
The public is interested in getting 
any kind of car, regardless of 
model. 

The Fred Jones agency, which 
has several hundred cars of vari- 
ous makes, “could sell out today” 
to dealers throughout the country, 
if it didn't want to stay in busi- 
ness. 

“We sold about 100 cars last 
month,” a company Official stated. 
“But we'll have to cut that down to 
about 25 per month if we expect to 
stay in business.” 

The Parrish agency has 140 
trucks on hand, but only 19 pas- 
senger cars. The rest of Tulsa’s 
new autos are spread evenly among 
other dealers. 


Sales in Canton 


CANTON, O.—Fifty-one new auto- 
mobiles and 490 used cars were sold by 
Stark County auto dealers in March, 
Clerk of Courts Frank C. Sherrard 
announces. In all, 3,394 certificates of 
title were issued, of which number 
2,853 represented used cars transferred 
in individual cases. 


Wisconsin Bill 
Asks Repeal of 


Dealer Licensing 


MADISON, Wis. — Newly intro- 
duced measures in the Wisconsin 
assembly, relating to the automo- 
tive industry, include bills No. 326- 
S, 440-A, 444-A and 452-A. 

Bill No. 326-S, introduced in the 
state senate, would repeal the re- 
quirements for licensing of auto- 
mobile manufacturers, distributors 
and salesmen. 

The first bill provides penalties 
of from $25 to $500 fine and/or up 
to three months in jail for selling 
or possessing with intent to sell 
falsely-labeled lubricating oils or 
reclaimed lubricants not labeled as 
such. 

Bill No. 444-A requires. sales 
finance companies collecting insur- 
ance premiums on financed auto- 
mobiles to issue to the retail buyer 
a detailed statement of such in- 
surance at the time of each collec- 
tion. The measure also provides 
that finance companies shall not 
discriminate in rates against a 
buver taking required insurance 
with company of own choice. 

Under the provisions of Bill No. 
452-A, the licensing of motor ve- 
hicle sales finance’companies would 
be transferred from the banking 
commission to the motor vehicle 
department. The bill would also 
fix the license at $5 instead of be- 
ing graduated $25 up, based on 
volume of contracts, as is now the 
case. Each dealer would also be 
entitled to one salesman’s license 
without additional fee under this 
bill, and the dealer’s license would 
be considered part payment for 


plates. 
* * * 


Md. Dealers Get Relief 


On U. C. Taxation 


BALTIMORE. —(UTPS).-—A_ bill 
affecting taxation and passed by 
the Maryland General Assembly 
which adjourned last week, was one 
sponsored by automobile dealers. It 
would set up alternate plans for 
assessing used cars taken in on the 
purchase if new cars. 

Under the measure the dealer 
can elect to submit an inventory on 
the cars received during the pre- 
ceding six months or one based on 
the cars taken in during the 12 
months prior to the government’s 
freezing regulations on the sale of 
ears. City officials explained that if 
dealers’ stocks of such cars were 
abnormal, by reason of the freez- 
ing orders, the dealer could elect to 
report for taxation and inventory 
on the cars covering the period 
preceding the freezing order. 





Signs Page Ads in Seattle... 


USES Aids Dealers 


On Mechanics 


SEATTLE. — Listing automotive 
maintenance in this war-industry 
area as “essential,” was received 
by dealers and employes with ac- 
claim. Full-page advertisements 
heralded the good news in the local 
daily newspapers, being put out 
over the signature of the United 
States Employment Service. 

S. Leigh Savidge, chairman of 
the labor committee of the dealers, 
declared: “Now we expect hundreds 
of expert mechanics and automo- 
tive maintenance men not only to 
return to their old jobs, due to 
the stamp of patriotism that has 
thus been officially put on them, 
but for hundreds of qualified men 
living in the nearby communities to 
move to this area for a job in keep- 
ing transportation rolling.” 

P. L. Bingay, manager of the 
Seattle Truck Owners Assn., said: 
“Every available truck is busy, 
and owing to the critical shortage 
of transportation, many a truck is 
being used continuously with two 
or three drivers a day, the motor 
never stopping, except for mainten- 
ance and repair. Men are as vitally 
essential in doing that kind of 
works, as they are in driving the 
trucks.” 

The advertisements are cap- 
tioned; “Automotive maintenance 
men declared essential to victory 
in the Seattle area.” That perma- 
nent postwar employment is in 


sight for such workers, is stressed. 
“Work for victory, be a part of 
the automotive industry” is a state- 
ment that is thus officially sanc- 
tioned. Urgently needed, the ad 
states, are auto body repairmen, 
automotive electricians, repairmen, 
parts clerks and_ sheet metal 
workers. 

A. J. Hardy, director of USES 
for this state, is quoted: ‘“Mainten- 
ance and repair of automotive 
equipment has been officially de- 
clared essential by the War Man- 
power Commission.” Also quoted in 
the ad is this message from Mayor 
Devin of Seattle: 

“As one of the cities in the criti- 
cal area, we are grateful that auto- 
motive maintenance men now are 
declared essential by the War Man- 
power Commission. The mechanics 
who keep the private cars in op- 
eration are performing valuable 
and vital service to the war effort. 
They can perform a patriotic duty 
to their city and their nation by 
staying on their jobs and by doing 
them better than they have ever 
done them before.” 

The clincher is: “Sincerely, and 
as forcefully as we can, we urge 
you to come to the Seattle Em- 
ployment Service office, register 
and become one of this, gallant 
army of homefront soldiers who 
are part and parcel of an essential 
industry vital in winning the war.” 
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Columbus Sales 
In March Are 
Double February 


COLUMBUS, O.— Sales of new 
passenger cars in Columbus ang 
Franklin county during March to 
taled 86, which more than doubled 
those in February when only 
were sold. This is shown in the 
number of certificates of owner- 
ships filed for record in the Office 
of J. Arthur Yoder, clerk of the 
county courts. 

Dealers here are rapidly coming 
to the conclusion that this increase 
is due to the fact that more old, 
cars are passing their day of use- 
fulness and owners are seeking new 
Ones, and that this together wit 
the spring demand, is more re- 
sponsible for the improvement than 
the recent OPA order liberalizing 
the rationing of new cars for sale. 


New truck sales in March this, 
year totaled four compared with 
seven in February and 14 in March 
last year. 

During March 880 used cars 
changed hands, compared with 682 
in the previous month and wit 
1,180 in March of 1942. In the first 
three months of the present year 
the total was 2,145 in comparison 
with 2,840 during the same period 
last year. 


Obituaries— 


Howard Marmon Dies; 


Noted Auto Engineer 

FORT LAUDERDALE, Fla.— 
Howard C. Marmon, 66, former 
vice-president of Marmon Motor 
Co., Indianapolis, who 30 years ago 
was one of the automotive indus- 
try’s leading engineers, died of heart 
attack here Apr. 4. In 1902 he de- 
signed the first Marmon car, which 
made its bow the following year. 
He subsequently served as vice- 
president and chief engineer of 
the Marmon Motor Co. until its 
dissolution many years later. 

* * * 


Frank G. Kane 
NEW YORK.—Frank G. Kane, 
veteran newspaperman and copy writer, 
died here Apr. 4. After leaving news- 
paper work years ago, Mr. Kane 
joined: Packard's advertising depart- 
ment and during his lifetime held posi- 
tions with Campbell-Ewald, Maxon, 
Inc., Brooke, Smith & French and 
other agencies. 
death, he was 
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* * *& 


George L. Tillotson 

PORTLAND, Ore.—George L. Tillot- 
son, 74, inventor of the Tillotson car- 
buretor for automobiles, died at his 
home here of a heart attack. He had 
recently been connected with the Wil- 
lamette Iron & Steel Corp. 

* 


Cecil B. Nixon 

BUFFALO, N. Y.—Auditor and sales 
manager of Packard-Buffalo, Inc., for 
11 years. Cecil B. Nixon, 49, auditor of 
National Automobile Dealers Assn., 
died Apr. 2 in Washington. Before his 
work in Buffalo, he was with the Pack- 
ard Motor Co. in Detroit. 


At the time of his, 
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